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Formal models of threat and its evaluation in argumentation-based
negotiation of Agent
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Abstract

Studying for the most important and universal way of argument, threat, which has been used in agent negotiation of
electronic business, this paper brings forward akind of formal model of threat, then combinesit with an example of ded
inred lifeto verify itsvalidity.Based oniit, this paper brings forward akind of formal model how to calculate its
argumentation strength, makes a cal culation example to verify its validity after making some suppositions of relative
data, calculatesand analyzesit.Finaly, it draws some conclusionsthat it has overwhelming advantages that the
traditional way doesn’ t have on choosing partners, and outlines the perspective research.
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